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Auuomauuﬂ: B YCIOBUAX BBICOKOM KOHKYPCHINHN 1 TUHAMHWYHO MCHAOIICTIOCA
PBIHKa YCIICIHHOCTb TOPIOBBIX KOMITaHUH HaIllpAMYIKO 3aBUCHUT OT IIOHHUMAaHHUA
NOTPEOHOCTEM M TOBEACHHsS KIUMEHTOB. B paboTe aHanmu3MpyrOTCs OCHOBHBIE
(baKTOpBI, BIIMAOIIME Ha MPHUHATHC PCIICHUA O IIOKYIKC, BKIIKOYass COLUAJIBHO-
I[CMOFpa(l)I/I‘-ICCKI/Ie XapaKTCPHUCTUKHU, MOTHUBALINIO, BOCIIPHUATHC LNCHHOCTHU TOBapa U
BJIMSTHUC MApPKETHUHIOBBIX KOMMYHHKaHHﬁ. Oco00€e BHUMaHUE YACIACTCA MCTOJdaM
c6opa JaHHBIX, TAKUM KaK OIIPOCHI, @OKYC-prHHBI, Ha6JIIOI[€HI/ISI Y aHaian3 OOJIBIINX
nanueix (Big Data), a Takke HWHCTpYMEHTaM MHTEpIIpPETAlMN TOJy4YEeHHOU
uHdopmaruu 171 GopMUPOBAHUS TOUYHBIX TPOTHO30B CIIPOCA.

Knrouesuvie ciosa: IMOKYHAaTCJIbCKOC ITIOBECICHHUC, MapKCTHUHI'OBBIC
WCCJIEIOBAHMS; CTpaTerusl MPOAAX; AaHaIM3 MOTpPeOUTeNel; NOTPeOUTENbCKas
MOTHBaLMsA; CCTMCHTALMUA PbIHKA, IICPCOHAIM3alUsA Hp@I[J'IO)KGHPIfI; OonTUMMH3aIuia
MPOJIaXK; MTPOTHO3UPOBAHUE CHPOCA; KOHKYPEHTOCIIOCOOHOCTb.

Abstract: In a highly competitive and dynamically changing market, the success
of retail companies directly depends on understanding customer needs and behavior.
This paper analyzes the key factors influencing purchase decisions, including socio-
demographic characteristics, motivation, perceived product value, and the impact of
marketing communications. Particular attention is paid to data collection methods such
as surveys, focus groups, observations, and big data analysis, as well as tools for
interpreting the obtained information to generate accurate demand forecasts.

Key words: consumer behavior; marketing research; sales strategy; consumer
analysis; consumer motivation; market segmentation; personalization of offers; sales
optimization; demand forecasting; competitiveness.

Beeoenue. CoBpeMEHHBIN PHIHOK XAPAKTEPU3YETCSI BHICOKON KOHKYPEHIIMEH,
TUHAMUYHBIM ~ M3MCHEHUEM  MOTPEOUTEIBCKUX  MPEANOYTEHUH U POCTOM
MH(POPMHUPOBAHHOCTH TIOKYyIAaTeNIe, YTO JejaeT CTPaTeruyecKoe YrpaBicHUE
MpoJlakaMd OCOOCHHO CIIOKHBIM M MHOTOTPAaHHBIM. B Takux ycloBUSX ycmex
TOPrOBBIX KOMIIAHWK BO MHOTOM ONPEAEIIETCS HE TOJIBKO aCCOPTUMEHTOM U IIEHOBOU
MOJIUTUKOM, HO Y TIIyOMHOW TOHMMAaHUS TOBEACHUS MOTPeOUTENeH, MX MOTHBAIIHM,
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(hakTOpOB BEIOOPA M BOCTIPUATHSI IICHHOCTH MPOAYKIHH. V3ydueHne moKynaTeIbCKOro
MOBEACHUSI CTAHOBUTCSA KJIIOYEBBIM MHCTPYMEHTOM ISl BBIPAOOTKU 3>(P(HEKTHUBHBIX
CTpaTeruii  MpoAaX, MO3BOJSAA  NPEANPUITUSM  NPOTHO3MPOBATH  CIIPOC,
KOPPEKTHUPOBATH MAPKETUHIOBbIE KOMMYHHUKAIIMU U aIalTUPOBATh ACCOPTUMEHT IO
KOHKPETHBIE CETMEHTHI ayIUTOPUH.

MapKeTHHIOBbIE UCCIIEIOBAHUS UTPAIOT LIEHTPAJIBHYIO POJIb B 3TOM MPOLECCE,
MPEJOCTaBIsAA CUCTEMATU3UPOBAHHBIC JIAHHBIE O MPEANOYTEHUSIX, OXUIAHUSIX HU
peaKkIusAX KJIUEHTOB HAa pPa3IU4YHble MapKETUHTOBBbIE CTUMYJbl. Cpeau OCHOBHBIX
METOJI0B U3yUY€HHUS TOBEJACHUS MOTPEOUTENEH BBIACIAIOTCS OMPOCHI, aHKETUPOBAHUE,
(dbokyc-Tpyninbl, HAOIIOEHUS, TECTUPOBAHUE MPOJYKTOB, a TAKXKE aHAIU3 OOJBIINX
nanHbix (Big Data) 1 nu@poBbIX clIeJ0B MOKYNOK. DTH MHCTPYMEHTHI MO3BOJSIOT
BBISBJISIT 3aKOHOMEPHOCTM B TMOBEJACHUU KJIMEHTOB, OMNPEAENiaTh (HaKTOpHI,
BIUSIONIME HA TMPUHATHE PEUICHUM O TOKyNKe, a TakXKe CTPOUTh MOJEIN
MIPOTHO3UPOBAHUSI MOTPEOUTENbCKUX MpeanoyTeHud. Ocoboe 3HAYEHHE UMEIOT
CEerMEHTalMsl pBhIHKA W TMEpCOHANM3aLUs MPEJIOKEHUN, KOTOpble Ha OCHOBE
pEe3yJAbTAaTOB HCCIEIOBAHUIN MO3BOJIAIOT KOMIIAHUU aJaNTUPOBATh CBOU MPOAYKTHI U
MapKETUHTOBBIE COOOIICHHS K Pa3IMYHBIM TpyHIaM KJIMEHTOB. Tako MOJIXOJl He
TOJIbKO TIOBBIIIAET KOHBEPCHIO W TIOBTOPHBIC TMPOJAXKU, HO U (QopMHUpYET
JIOJITOCPOYHBIE OTHOIICHUSI C MOTPEOUTENSIMU, YBEIUYUBAST WX JIOSUIBHOCTh H
*KHU3HEeHHYI0 IeHHOCTh (Customer Lifetime Value, LTV).

Ocnosénaa uacmo. VI3ydyeHue TOKYNATENbCKOTO TMOBEACHUS  SBIISETCS
(GyHIaMEHTAIbHBIM 3JIEMEHTOM COBPEMEHHOTO0 MAapKETHHIA, MOCKOJBKY IMO3BOJISET
BBISIBIIATH KJIIOYEBbIE (DaKTOPBI, BIUSIONINE HA PEIICHUE O MOKYIKE, MPOTHO3UPOBAThH
cripoc 1 ¢popmupoBaTh dPpheKTUBHBIC cTpaTerun mpoaax. [loBenenne nmortpeduTenei
OTpeNeNsieTcss 1EeNbIM KOMIUIEKCOM (haKTOPOB: COIHAIBHO-IAEeMOTpadUueCKUMHU
XapaKTEPUCTUKAMU, TICUXOJIOTUYECKUMH MOTUBAMU, KYyJIbTYPHBIMH OCOOCHHOCTSIMH,
BOCIIpUSITUEM OpeHJa | I1IEHOBOM YYBCTBUTEJIBHOCTHIO [1]. MapkeTuHroBbIe
WCCIICIOBAHUST TPEIOCTABIISIIOT CHUCTEMAaTU3UPOBAHHBIE JIaHHBIE O TMPUBBIUKAX,
MPEANOYTCHUSAX U OXXHUJAAHUSAX KJIMEHTOB, UTO TMO3BOJISIET KOMITAHUSIM aJIallTUPOBATh
ACCOPTUMEHT,  ONTUMH3UPOBATh  IIEHOOOpa3oBaHWE U  MEPCOHAIU3HPOBATH
MIPE/IOKCHMSI, TTOBBIIIAsT BEPOSTHOCTh MOBTOPHBIX MOKYIIOK M YBEIWYUBASI OOIIYIO
NpUOBLITLHOCTh Om3Heca. Cpeau METOMO0B HCCICTOBAHUS BBIJCISIIOTCS OIPOCHI,
aHKETUPOBAHUE, TTTyOWHHBIE HHTEPBBIO, (DOKYC-TPYMIIbI, HAOIOICHHE 32 TIOBEICHUEM
B TOYKaX MPOJIaXK, a TAKKE COBPEMEHHbIE ITU(POBbIE MHCTPYMEHTHI aHAIN3a OOJIBIINX
JAHHBIX M TIOBEJCHUYECKUX MATTEPHOB, UYTO TO3BOJISIET BBISBISATH CKPBITHIE
3aKOHOMEPHOCTH ¥ CETMEHTHUPOBATh AYAUTOPHIO [2].

AHanu3 naHHBIX, TMOdy4daeMbix ¢ momormipio CRM-mnatdopm, mo3BoJseT
CUCTEMATHU3UPOBaTh HWH(MOpPMAIMIO O TIOKYMKax, 4YacToTe B3aWMOJCHCTBUA,
MPEANOYTCHUSAX U PEAKIMU KJIMEHTOB HAa MAapKETUHIOBbIE KaMIIAHMM, YTO CO3JAET
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BO3MOKHOCTh ~ NEPCOHAIIM3UPOBAHHOIO  IMOAXOJAa W TIOBBIIIEHUS  YPOBHA
yaoBaeTBopéHHOCTU [3]. Muterpaumss CRM ¢ pe3ynbraTaMu MapKETUHTOBBIX
UCCJIeIOBaHUN 00€CIeunBaeT HE TOJIbKO TOYHOE MPOTHO3UMPOBAHME CIIPOCA, HO U
dbopMHUpOBaHNE NUHAMHYECKUX CTPATETUH MpOJax, IZ€ KaKaas KOMMYHHUKAIUS U
NPEJIOKEHUE  aJalTUPOBAaHbl  MOJ  KOHKPETHBIM  CErMEHT  NOTpeOuTeNei.
OnTuMu3anusi CTpAaTeruyd MpOJaX BKIIOYAET KOPPEKTHPOBKY aCCOPTUMEHTA,
HAaCTPOMKY LIEHOBOW NOJINTUKH, IJIAHUPOBAHUE ITPOMO-AKIIMHI, BHEAPEHUE NPOrpaMM
JIOSUTBHOCTH M YJIy4YIIEHHE KIIMEHTCKOTO OIbITA Ha BCEX 3TaIax B3aMMOJIEUCTBHS, YTO
MO3BOJIIET KOMIIAHWM TOBBICUTH KOHBEPCUIO, CHU3UTH PACXOJbl Ha IPHUBIICUCHUE
KJIMEHTOB U yBennuutb LTV [1][2].

KpoMe TOro, MapkeTHMHIOBBIE HCCIIEIOBAHUS JAIOT BO3MOKHOCTh OLICHUBATH
3((PEKTUBHOCTh TEKYUIMX CTpAaTeruil NpOJax, BBIBIATH clabdble MecTa B
KOMMYHHUKAIUSIX MU TOYKaX CONPUKOCHOBEHHUS C KJIMEHTAMH, a TaKXXe€ TECTHPOBATH
HOBbIE TIOAXOHAbI 4epe3 A/B-TecTupoBaHHe, NWIOTHbIE aKUUA H LU(POBOM
MOHUTOPUHT noBeaeHus [3]. Microsib30BaHKe aHATUTUKHU OOJIBIIINX JIAHHBIX TO3BOJISIET
BBIABJISITh KOPPEISILIMM MEXKY Pa3IM4YHbIMH MApPKETUHTOBBIMU BO3ICHCTBUSIMU M
peakuuell noTpeOuTeNnel, MPOrHO3UPOBaTh CE30HHBIE KOJIeOaHUs cropoca U
(dbopMHpOBaTh JTUHAMHYHBIE MOJEIU MPUHATHUS pelieHuil B Toprosie. KomiuiekcHoe
IIPUMEHEHUE UCCIEA0BAaHUN MTOBeIeHNs, aHANMUTUKH CRM 1 nepcoHann3upoBaHHBIX
MapKETHUHIOBBIX MHCTPYMEHTOB OOECIIEUMBAET BBICOKYIO TOYHOCTH IUIAHHUPOBAHUSA
MPOJIaX, MO3BOJIAET 3(P(PEKTUBHO PACTIPEAEIATh PECYPCHl U 3HAYUTENHHO MOBBIIIAET
KOHKYPEHTOCTIOCOOHOCTh KoMNaHuu Ha peiHke [1][2][3].

BHenpenue 3TUX  MHCTPYMEHTOB  IIO3BOJISIET  TOPrOBBIM  KOMIIAHUSAM
ONTHMHU3HUPOBATh ACCOPTUMEHT, IIEHOOOpa3oBaHUE, KOMMYHHUKALlMU U MPOTPaMMbl
JOSTTBHOCTH, TOBBIMAs 3PPEKTUBHOCTh MPOAAXK, YAOBIETBOPEHHOCTh KIMEHTOB U
KOHKYPEHTOCIOCOOHOCTh Ha pbIHKE. TakuM 00pa3oM, MHTErpalus MapKeTHHTOBBIX
UCCJIEIOBAHUM B CTPATErMyecKOe YMPABICHHE MPOAAKAMH SIBISECTCA KIHOYEBBIM
AJIEMEHTOM YCIENTHOro OU3Heca U 00ecreyrnBaeT NPUHATHE OOOCHOBAHHBIX PEIICHHMA
Ha BCEX 3Tanax B3auMOJECUCTBUS C MOTPEOUTEIISIMH.

Bb1600b1 u npeonosrcenusn. Ananvs NoKyInaTeIbCKOTO MOBEACHUS C MTOMOIIbIO
MapKETHHIOBBIX HCCIEAOBaHUI IOKAa3bIBAET, YTO IOHMMAaHWE NPEANOYTEHUH,
MOTHBOB U (DAKTOPOB MPUHATUS PELICHUS O MOKYTKE SIBISETCS KIFOUEBBIM 3JIEMEHTOM
s deKkTuBHON cTpaTeruu npojax. KomuuecTBeHHbIE METO/bI, TaKHe KaK OMPOCHI U
AHKETUPOBAHUE, TIO3BOJISIIOT CErMEHTHUPOBATH PBIHOK, BBIABIATH MOTPEOHOCTH
KJIMEHTOB U MPOTHO3UPOBATH cripoc. KauecTBeHHbIE HccaeqoBaHms, BKiIto4as (GoKyc-
IpyNIbl U rIyOWHHBIE MHTEPBHIO, IOMOTAIOT MOHSATH MOTHUBAIMIO, SMOLUOHAIbHBIC
peakiuu 1 BocupusaTue openna. HabGmonenre 3a moBeAcHUEM B aHAJIUTHKA OOJIBIINX
JaHHBIX O0ECHEeYrBAIOT HACHTU(UKALNIO MATTEPHOB B3aUMOACUCTBUS KIMEHTOB C
OpoAyKTaMH U cepBucamu, a A/B-TecTupoBanue mO3BOJSET ONTUMHU3UPOBATH
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MApKETHUHTOBbIE KOMMYHHKAIlUM W MNPOMO-akuuu. HHTerpamusa pe3ynbTaToB
uccinenoBanuii ¢ CRM-margopmamu mo3BosiieT nepcoHaIn3upoBaTh MPEI0KEHHUS,
aBTOMATH3UPOBATh KOMMYHHMKalMK W moBblaTh LTV, 4ro B KOHEYHOM HTOTre
YKpEIUIsIeT KOHKYPEHTHBIE MO3UIIMA KOMITAHUN U MOBBITIAeT 3()(PEKTUBHOCTH MPOJAXK.

B pesynprare Hamero HCCIEAOBAaHUS IO JAHHOM TEME MBI Mpeajiaraem
CIEAYIOIINE TTPEITIOKEHUS:

v BHenpsATh KOMIUIEKCHBIE MAapKETHHIOBBIE MCCIIEIOBAHUSA, COYETas
KOJMYECTBEHHBIE W  KA4YeCTBEHHBIE METOMABI, [JII TJIIyOOKOTO IMOHWMAHHUS
NOTPEOUTENBCKUX MPEANOYTCHU U MOTHUBALIUN.

v Ucnons3zoBate  ganueie CRM-mnatdopm  ans  mepcoHaIU3aluu
NPEAJIOKEHAN, OTCIEKUBAHUS HMCTOPUM TOKYNOK WU MPOTHO3UPOBAHUS MOBEACHUS
KJIMEHTOB, YTO MO3BOJISIET MOBBICUTh KOHBEPCUIO U YAEPKAHUE.

v PerynspHo mnpoBoauth A/B-TecTUpoBaHHME M aHAIU3 IPOMO-aKIUH,
4TOOBl ONTHMH3UPOBATH MApPKETUHTOBBIC KaMIIAHUM U TOBBICUTH 3(P(HEKTUBHOCTH
VHBECTUIMN B ITPOJAXKHU.

v [IpuMeHATh CEerMeHTalMI0 ayJUTOPUM HA OCHOBE JEMOrpapuYecKuX,
MOBEJCHYECKUX U  MCUXOTrpadUUYECKUX XapaKTEepUCTUK s  (HOPMHUPOBAHUS
TapreTUPOBAHHBIX MPEIIIOKEHUN U ITPOTPAMM JIOSIIBHOCTH.

v NuTerpupoBath  pe3yiabTaThl  MAPKETHHTOBBIX  HCCIIEIOBAaHWNM B
CTpaTerunyeckoe MJIaHUPOBAHKUE MPOJIAXK, BKIIIOYAs aCCOPTUMEHT, IIEHOOOpa30BaHUE,
KaHaJIbl KOMMYHHUKAILIMKU U ITPOTPaMMBbI CTUMYJIMPOBAHHS.
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